
Re: Chris Coney’s Marketing Consultancy Service

So, you’d like my personal help to double, triple or even quadruple your
profits?

OK great, that’s a possibility. But first you need to understand something.
I’m looking for just a few “dream” clients that I can bring in massive windfalls
for.

If that’s you, I will personally work with you one-on-one in your business to help
you double your net profits over a 12 months or get 10x your marketing
investment back (whichever is greater).

But I can’t do this for just anyone.
Here’s why.

I’m not a magician, and much to what other consultants would have you
believe, neither are they.

Using my marketing strategies to dramatically increase your profits is not an
overnight thing and requires that your business fits a certain set of criteria (and
there’s no guarantee that it will).

So here’s what we’re going to do.
I’m going to draw up a strategic plan for you.

There’s no charge for this because at the end of the process one of three things
will happen:

1. You love the plan and decide to implement it on your own. If this is the
case, I’ll wish you the best of luck and ask that you keep in touch with me
to let me know how you’re doing.

2. You love the plan so much that you ask to become my client so I can
personally help you execute, maximise and profit from it ASAP.

3. You feel that the process has been a complete waste of time, in which
case you will at least have a second opinion and know that what you’re
already doing is OK.

It really is that simple and there’s no catch.

Best case scenario
We work together one on one to increase sales and profit several times over.



Worst case scenario
You get confirmation that what you’re already doing is optimal.

Here’s how it’ll work:
First, we get on the phone one on one and go over your business.

I take a look at what you’ve got, what you’re doing to get clients and
customers, what your product suite looks like, what you’re doing on the back
end, and what you want going forward.

Once we have those “raw materials”, I help you come up with a strategic plan of
action to increase your profits dramatically.

And like I said, there’s no charge for this.

So Why Would I Offer It?
Two reasons:

1. I really enjoy helping other business owners by sharing what I know.

2. It helps me find “dream” clients.

A “dream” client is someone with a business that is already doing well and with a
little bit of input from me can accelerate things even further.

I love it when both parties are making good money and both are happy.

The happier we both are, the longer we’ll continue working together.

The “fee” to be a client of mine is £995 a month … but if you think about it, it
really doesn’t “cost” you anything.

Why?

Because if your business fits my criteria I know we can produce results together
that will dwarf this fee.

Actually, I can give you some ideas to make more than £995 during our first
conversation – which is free!

So you’ll see the value by the time we finish our initial conversation – without
ever spending a penny.

And look, if you don’t want to become a client, no problem. You won’t get any
sales pitch or pressure from me of any kind, ever.



I’m only opening up 5 spots for my consultancy service at any one time and
some of them may well be taken by the time you read this.

Why only 5 spots?
In February 2013 I sold the web design and Internet marketing services
company that I had started 7 years prior, at age 22.

The business had anywhere from 30-40 projects going at any one time. It was
very stressful.

I got to the point where I wasn’t prepared to keep trading my health in order to
make a bit of extra pocket money.

After taking some time out, paying off my debts and deepening my marketing
knowledge even further, I’m now back and ready to use my knowledge and
experience to help a handful of others.

I want to help you generate those extra sales without compromising your health
or quality of life like I did.

That’s why I give you the two key words: Leverage and Automation.

Think about it, this whole process you’re going through now is my way of using
leverage and automation to attract ideal clients for my consulting service.

This Is NOT For Everybody. Here’s Who I CAN Help:

I’m VERY picky about who I’ll speak with because I’m not interested in going
back to dealing with 40 clients at a time.

I’ve got a strict (but reasonable) set of criteria that needs to be met in order for
us to proceed.

Here it is:

1. You have to have a solid business already. This offer is for people who are
up and running already and simply want to grow faster and further. So
you need to be in the £250k+ range.

2. You must have a steady flow of leads and customers. You don’t have to
be “everywhere” or “huge” … I just need you to be PRESENT in your
market.

3. You must know your market. You need to understand who your
customers are, what motivates them to buy and why they buy from you.



4. You must have a good, solid product or service and a good reputation.
Not only will us working together bring profits but it will also create a lot of
goodwill in your market. In other words, you need to be legit.

5. You MUST follow directions. (Don’t worry I won’t ask you to do anything
weird.) After all, if you don’t actually implement the stuff I give you,
neither one of us will make any money. You can’t ask me to make my
signature apple pie, change my recipe and then expect it to taste the
same.

6. You’re not considering this service as your last ditch attempt to avoid
bankruptcy or to hold me responsible for completely turning around a
failing business.

7. You understand that this is not a ‘done for you’ service but rather a
consulting and ‘advice’ service. Meaning we’ll still need to hire in third party
services where necessary to carry out certain works. This will require
additional room in your budget but with me on board ensures it’s invested
correctly and only when necessary.

That’s it! Those are all my requirements.

Here’s What I Want You To Do Next
If you meet the criteria above and would like to talk to me personally about
getting you incredible results, then I’ll happily set aside some time for you.

Here’s how the process works:
First, you’ll need to fill in an application. Don’t worry, it’s simple and unobtrusive.

I just need to know what you are selling, get an idea of what you want to
accomplish and so forth.

I’m also going to ask for a “real person deposit” of £195.

Don’t worry, I couldn’t care less about your £195.

I’m just using it as a “filter” to keep the time-vampires at bay.

I’ll give it back right after we finish our initial talk (unless I take you as a client –
and in that case, I can apply it to your balance).

Here’s What Will Happen After That.

Once I have your “real person” deposit and your application, we’ll set up a time
for us to talk.



This will happen within 48 business hours at the most.

Our initial consultation will be between 60 and 90 minutes.

This is where we really begin working to figure out where the untapped profit
centres are in your business and how to open them up.

If you see the value in becoming my client, great! We can talk about it.

And if you don’t, that’s OK too.

I’ll return your deposit as soon as we finish. No biggie.

So you literally can’t lose.

WARNING – TIME IS A FACTOR
This opportunity is extremely limited because of the intense one-on-one time
needed in order to provide you with results.

Therefore, it is physically impossible for me to work with more than a handful of
people.

Plus, as I mention, I don’t want to.

Also, you should realise there’s a very large demand for personal one-on-one
help from me because I already have a reputation in the marketplace stretching
back from my previous company.

I haven’t yet announced to the wider world that my consultancy service is
available because I don’t want to get inundated. That’s why I’ve created this
filtering process.

So with that said, know that the window of opportunity won’t be open long.

If you feel this is right for you, click here, leave your application and let’s talk.

Talk soon,

Chris Coney

p.s. You might be wondering what you “get” as a client.

The main “thing” you get is me, personally.

Like I said our first consultation is free and it will be around an hour or so.

http://www.google.com/url?q=http%3A%2F%2Fconsulting.chrisconey.com%2Ff1%2Fyes-chris-i-want-this%2F&sa=D&sntz=1&usg=AFQjCNHJaCUfTHbU_tgVDt5W-VrEQMh6QA


In that conversation I’ll give you a profit plan specifically for your business -
based on what we talk about.

During that call, I’ll also give you some steps to take immediately for fast
results.

You get the first consultation regardless of whether you become a client or not.

Now, if you DO become a client, you’re going to get access to me personally …
every WEEK.

The Long Term View

Ultimately we’re going to go through an iterative process of building, tweaking
and improving an automated marketing system that will steadily increase your
leads, enquiries, sales and profits.

This marketing system will target revenue from new customers as well as repeat
business from previous customers.

Where appropriate we’ll train your staff to carry out certain marketing tasks to
make the whole thing work like clockwork.

The goal here is to increase your business without increasing your personal time
or activity level in the company, that would be missing the point of the whole
exercise.

This is very different from anything you may have done before, because at
every step the focus is on revenue optimisation first and then all other indicators
like traffic, rankings and enquiries second.

The Short Term View

While thinking about the long term we’ll be able to implement many ‘quick wins’
to produce some results in the mean time while we build the marketing system
at large.

The goal again is systemisation and leverage.

Here’s how a typical month breaks down:

Week 1 - Training

At the beginning of the month I’ll impart some high level marketing concepts to
help us collaboratively design the best marketing system possible.



Don’t worry there’s little theory here, this is all about practical application to your
specific business.

Week 2 - Implementation

This is where we GET IT DONE, based on what we discussed in week 1.

This is structured so by the end of week 2 you have the first new marketing
technique implemented and installed in your business.

Every time we do an implementation we are putting in another piece of the
overall system. Each of these pieces work together as a powerful system.

So now that it’s up and running, we are ready for…

Week 3 - Review and Tweaking

We do this with Skype because I’ll be reviewing your stuff live and helping you
tweak it to make it work better.

Week 3 is where we make the first cut of what’s not working and ramp up what
is.

It’s like pouring petrol on the fire we started in weeks one and two.

Once we have momentum we want to keep and grow it.

That’s where week 4 comes in…

Week 4 - Planning

This is at the end of each month and here’s how it works.

We compare where we were at the beginning of the month and where we are
now.

If we missed our goal (happens to the best of us), we find out where the ‘hole’
is and we plug it.

If we met or exceed the goal, we celebrate.

Then we set the goals for the next cycle. This way we are always moving
forward.



You should know by now that the reason I’m able to do such a good job and get
such great results for my clients is because I only work with a small handful of
them at a time.

As much as I’d like to work with “everyone”, I simply can’t accept more than
that and still maintain the same level of service you NEED in order to get the
results you want.

This is a genuinely rare opportunity.

If you feel like this is right for you, click here, leave your application and let’s talk.

Conversations are granted on a first come, first-served basis.
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